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GREETINGS FROM THE PUBLISHER

Investment ideas change as well. While the IT sector
unassailably remains a Holy Grail for venture capitalists,
manufacturing technologies and more sophisticated
tech market segments such as fintech have increasingly been on the radar. The present Report is describing
these and other important trends, including a list of
deals for you to get your own picture of how the market
looks.

Dear colleagues,
We are delighted to present to you our venture investing report for the first half of 2017. Specific descriptions, numbers and facts will follow; here I would only
like to highlight for you what we deem most critical
to note.
The first six months of 2017 were manifestly marked by
headway — not so spirited as we all wished it had been,
but dynamic enough for a market that is still recollecting itself. Bringing metaphors from the previous report
into play, we may say that “the spring is still out there,”
giving the market enough vitality to grow up and setting
in motion crucial positive trends our unaided gaze might
fail to spot.
The early-stage investing segment is on the rise; later-stage investors appear to have got a comfortable
toehold in the global market; corporations have revealed a stronger interest in venture transactions (even
without government incentives). This is undoubtedly
a move towards evolving into a developed VC market.

By the way, the Report itself is changing, as we want
to make sure it does not degrade into a collection of
useless dead stats, a plague of many good research
products. Our aim is to upgrade it on an ongoing basis
to match dry analytics against market realities, enabling the reader to view the picture in both retrospect
and real time. This time, we completed an in-depth survey of VC players in an attempt to find out what investment ideas and trends are really of note. The venture
capitalists predictably, and in a fairly unorthodox manner, outlined the “crypto” and ICOs as a “wow” theme.
We further underscored the stellar performance of this
new segment by adding interesting comments from
experts.
I’m happy to praise our collaboration with Pitchbook,
one of the world’s most authoritative VC and PE deals
databases. The new partner helped us enrich the Report with global VC market insights which are unique
to the Russian market as no researcher here provides
such data. Comparing situations in Russia and globally facilitates a correct assessment of this country in
international context (e.g., knowing that the global
market shrank in 1H 2017 sheds a very different light on
the Russian market’s ability to persevere).
We also undertook to describe barely nascent trends
which we reckon will materialize statistically in six
months or even a year, and hope all this will make the research appealing for you, and worth diving into.
I wish you a useful reading.
ARSENIY DABBAKH,
Partner, RB Partners
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HOW TO READ THE REPORT

Below is a traditional Russian VC market overview for 1H
2017. We have made certain improvements by breathing
life into numbers, thus giving the reader an adequate
market perception and making the reading worthwhile.
To make the most of it, please note the following:

1.

 tatistical analysis is no magic to reflect all trends
S
and facts that deserve a mention. So we advise you
to also read an overview of what we believe were
the key events in the reporting period in order
to bring the analytics into a correct context.

2.

 e also decided to highlight the hypes marW
kets traditionally fall for each year — and in 1H
2017 it was the ICO that created a heavy hype.
We steered clear of saying if it was good or
bad, but did admit the phenomenon had won
the hearts of many, and spent some time analyzing it with expert input.

3.

 here’s a VC fund survey report that follows
T
the market analysis. We asked the venture capitalists to provide a qualitative and quantitative evaluation of their own performance and of the market
as a whole. That is also expected to give the stats
some flesh and bones, and help the reader have
a feeling of presence.
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CONTEXT:
THE TRENDS STATS JUST DIDN’T REFLECT

T

he market analysis below is based primarily
on statistical data we were gathering in 1H
2017. However, official statistics may fail
to swiftly cover individual events as they occur,
whether it’s the launch of a project or government/private initiatives/deals. Some of these
may have the potential to shape market sentiments and,
in the long run, model the future of the sector. Such events
did take place in our reporting period, and for the Report
to fully agree with reality we would like to bring to the attention of the reader the key facts and phenomena that
stayed outside the stats but were found to be momentous
already. We believe the below factors are critical enough
to be molding the Russian market paradigm this year and
beyond.

RVC and the Skolkovo Foundation
create joint funds
RVC, Russia’s government fund of funds for innovation,
has been in notable transition lately, especially following
the appointment of ex-Deputy Minister of Education
and Science Alexander Povalko as new CEO in December
2016. The new management is likely to slightly re-examine RVC’s policies, which we may describe in greater
detail later on.
RVC’s new fund-focused approach has already manifested itself — for example, in a recent agreement with
the Tomsk State University in Siberia. A development
to really note, however, was a long-awaited joint fund
announcement that came earlier this year at a Startup
Village event from RVC and the Skolkovo Foundation.
The partners unveiled plans for what they referred
to as a new investment platform called Skolkovo Ventures. There will be three funds supporting IT, industrial tech, and biomedicine. Of the $37‑to-53m capital
to be stashed away for each of the three, an estimated
$26m is purportedly coming from RVC and the rest
from the Skolkovo Foundation. Each fund is expected
to invest as much as $1.8–3.6m in a total of 10–12 startups in exchange for a 10‑to-30% stake in each of those.
The partners are designing a sizable $116m three-fund
structure (up from the originally planned $79m) to be
managed by the JV, Skolkovo — Venture Investments,

LLC. It’s premature to forecast any impact the arrival of
the new player may have on the market. That the player
will make a difference is beyond doubt; its three funds’
aggregate financial might is likely to surpass that of FRII
(Internet Initiatives Development Fund), a government
fund that disrupted Russia’s seed investment market
a few years ago and still is the most active seed-stage
player in this country with almost a hundred deals a year.

President Putin tells Russia’s largest
corporations to open venture funds
President Vladimir Putin’s June instruction to the Cabinet and Russia’s five largest government-owned corporations came as a new milestone on a long and winding
road Russia’s key development agencies (RVC, Rusnano,
VEB and others) and institutions like FRII hit years ago
in an effort to talk the large-scale business into adopting
domestic innovation. Now the top managers of Rostec
(the umbrella firm for technology-focused assets across
Russia), Roscosmos (in charge of Russia’s space exploration program), Rosatom (the national nuclear energy
corporation), United Aircraft-Building Corp. and United
Shipbuilding Corp. are mandated to set up their own special departments and corporate venture funds investing
in small innovative companies.
In a separate move, the President told the Cabinet
to draft new forms of what’s known in Russia as special
investment contracts. The amendments call for an extension of maximum possible expiration dates and number of participants for such a contract, in addition to extending a toolset of measures to guarantee the purchase
of products made under such a contract in government
procurement programs. Investors joining such a contract
may also look forward to having profit tax benefits for
as long as their contract is in effect.
We do not expect to see the initiative bear tangible
fruit this year as reforms like this one take quite a while
to take root and deliver in Russia. In the long term,
however, the move could help cause the exit situation
in the market to de-stagnate. At this stage, though,
in sub-rosa exchanges private investors tend to be skeptical about the initiative.
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Corporations step up presence
in the VC market

banks that launched Fintech Lab deserves a separate
mention.

The phenomenon is both a driver and consequence of
the government move described above. It’s primarily
about private companies that have been trying to reshape themselves for venture deals — too slowly,
perhaps, to get on the radars of stats agencies, yet
steadily enough to form a nascent trend. The majors
use a wide range of new approaches, predominantly
sporadic (and therefore below-the-radar) acceleration
program development. Some interesting individual deals
are only leaked to the press because the investors have
hardly ever been spotted looking at the venture market.
Setting up corporate funds — the perceived future of
the market in Russia — is far down their priority lists.
There are active ones, though. Funds set up by AFK Sistema are such; examples to note include deals by Sistema
Venture Capital (such as investing in NFWare, managing
a stake in Ozon.ru, or raising $35m from Sberbank and
Maginvest). Sberbank itself has raised a hefty $100m
in its own fund. St. Petersburg Bank has established an
energetic fund vigorously supporting a range of projects, including OneTwoTrip, VeeRoute, Starta Accelerator, etc. A fund set up by Rostelecom, the national telecom operator, has backed TransInfoTech in its publicized
$700K transaction. New funds continue to spring up.
For example, Lanit, one of Russia’s largest IT companies,
has begun investing through its own fund in its existing
portfolio start-ups.

The trend gives us hope that we’ll see an increase in exits a few years from now.

Parent corporations did not stay idle in the reporting period, either. Entities purportedly owned by the Gutseriev
clan are said to have invested in two start-ups, Banuba
and Astro Digital; Pharmstandart, a sizable Russian
pharma, closed three deals (GENOTEK, Enegene, Avelas
Bioscences). Other corporate activities included deals by
Novaport (GRABR), Gazprom-Media (Instamart in a media
for equity transaction), 1C (TRY.FIT), and some others.
The emergence of corporate acceleration programs
came as a market boom. In partnerships with VC players
or separately, retail, real estate and manufacturing companies such as Lenta, Х5, Bayer, Intouch, Dixi, Pepsico
and Ruselectronics blazed their trail. A consortium of

A concerted effort to re-deploy Russian
start-ups at global market hubs
Russian investors have long set sights on the world’s
most competitive venture market, the U. S., making
timid, yet hopeful moves in that promising direction.
We have previously reported the opening of rep offices
in America by a number of Russian A-C stage funds (like
Runa and its partner Andrei Bliznyuk running the overseas office, or Flint and its partner Sergei Gribov, or
others). This year, however, it’s not just about getting
a toehold there — it’s about looking for ways of integrating in the global community and joining in good deals.
Several early-stage Russian funds are now busy building
their own hubs there, with an eye to having their portfolio start-ups relocate to the U. S. Starta Accelerator
pioneered the trend back in 2016 in New York — and
was an apparent success with new portfolio companies
joining and a worthwhile $4m ICO officially completed.
Starta is not alone; in 1H 2017 FRII announced its own
project called Tech Mafia, a St. Francisco based acceleration program for FRII’s portfolio start-ups, bringing into
the equation iDealMachine and GVA Vestor. In Partners,
which have reported plans to set up an acceleration program in New York and Startup Temple in St. Francisco,
respectively, we can conclude that infrastructure hubs
are being purposely established in the States for Russian
early-stage projects to move overseas.

Investment “crypto” boom
Cryprocurrencies were hyping heavily, making them
a trend du jour. The topic has been so relentlessly touted
that it’s not so easy to objectively analyze it. On the one
hand, we witnessed little short of hysteria; on the other hand, what we saw evidenced the emergence of
a deep-rooted trend, with not only professional market
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players but also the government willing to take advantage of that. We will disregard purely speculative moves
here (pointing out that there’s a high enough likelihood
for incidental players to have sustained financial losses
and left the market by the end of the year), only highlighting the events that were of systemic nature:
A
 n acceleration program called FintechLab launched
by a consortium of big banks;
A
 specialized $10m fintech fund launched by Sergei Solonin (co-founder of QIWI) and Target Global,
a fund;
A
 new company called MB Innovations announced
by the Moscow Stock Exchange to work with fintech
start-ups;
A
 new platform facilitating payment processing announced by the Central Bank of Russia and the Fintech
Association;
A
 fintech academic chair opened at MIPT (Phystech
University) by Tinkoff Bank;
Big banks such as St. Petersburg Bank, SKB and others
have been increasingly investing in fintech start-ups.
The financial heavyweights such as the Central Bank of
Russia and Sberbank lead the pack. The former made
technology in finance a key focus for its large Finopolis
Forum earlier this year. Fintech will remain a dominant
trend for years to come, full stop.

marketing of Russian software products domestically
and internationally;
Plans to allocate $35m from government-owned Corporation MSP’s coffers for Russian start-ups in 2017 announced by the CEO of the corporation set up to back
SMEs;
New allocations for the National Technology Initiative
(NTI) announced ($219m in 2017 and a total of $500+m
over the next three years);
A $4.4m venture fund set up by the St. Petersburg Government;
A roadmap for the development of tech entrepreneurship at universities to be developed and approved
on the federal level. The initiative, announced by Prime
Minister Dmitry Medvedev of Russia, has a $3.5m price
tag to begin with, and five of Russia’s best universities,
including ITMO, MIPT, Novosibirsk State University,
Moscow Lomonosov State University and Tomsk State
University will pioneer the program.
While there’s little sense of coordination in the above
miscellany of events, analyzing them reveals the state’s
genuine wish to comprehend the technology market and
support young teams and professional investors. It will
take time to see if the effort will pan out.

Government activities
Here’s a list of the most conspicuous and potentially
momentous activities the Russian government has initiated without any clear agenda regarding the VC market
(the RVC and Skolkovo Foundation activity is an exception):
A new $8.8m High Technology Fund announced (in a final
iteration of what was originally masterminded as a $88m
fund) to support (through grants) the development and
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P

rudence and control — the two words that
described market players’ behavior in 1H 2017.
They cut back on deals a bit while showing
reserved optimism, especially in the wake of
an upsurge in exits and investment volumes
in early 2016.

Russia’s VC market in a two-minute rundown

Growth
Expansion
Maturity
TOTAL
Exits

4

0.1

18

2

0.1

34

17

0.5

48

24

0.5

43

27

0.6

35

12

0.4

21

50

2.4

44

107

2.4

—

—

—

4

175

43.8

162

98

0.6

149

321

2.2

7

439

13

79

Seed

64

Investor structure

Seed

Start-up

Average deal
value, $m

A

Seed

Seed

Investment
amount, $m

Seed

2107 1H

Number
of deals

A

A

B

Seed

2016 1H

B

B

C+

A B

C+
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Key 1H 2017 results and trends in Russia’s VC market:
what statistics show
 moderate reduction of the number of deals:
A
149 in 1H 2017 vs. 162 in 1H 2016 (hereafter stats
data’s compared to the same period last year, unless specified differently).

 notable rise in investment amounts: from $98m
A
to $321m (considering large deals like Rutaxi / Fasten, WorkFusion, Revo Technologies, Sorsdata).
The overall deals value at the seed and start-up
stages grew from $21m to $26m.

 he B2B segment grew particularly attractive;
T
it nearly doubled in money terms to $98m, with
the number of deals growing modestly from
69 to 72. The B2C segment left us with nearly
identical results. Investors routinely bet on software-related segments, demonstrating increasingly
sustainable business ideas.

I nvestors had reconsidered their old preferences,
growing much colder to platforms for investors
and popular delivery services in 2016 already. They
pinned their new hope on transport, AR / VR and
fintech projects; the gaming segment was upbeat,
which brings optimism. E-commerce and B2C services outshone the others in the number of deals.

 upport of Russian start-ups by experienced inS
ternational funds was no news to the market. For
example, Baring Vostok that had weighed in with
dozens of millions of dollars worth of funding was
followed in the reporting period by another interesting investor, the Enterprise Ireland Irish government acceleration program that closed at least five
seed-stage deals in Russia.

 he average investment per deal grew significantT
ly from 1H 2016’s $0.6m to $2.2m at all stages
except start-up and growth. Exits nearly doubled
from seven to 13, but the investors behind these
deals walked away with just a fraction of what their
colleagues had a year before ($79m vs. 1H 2016’s
$439m).

 s usual, investors fell for software and Internet
A
projects. But a considerable number of blockchain
projects added some vivacity to the otherwise mundane permanence, a new trend of months to come.
VR / AR tech was getting increasingly attractive, too,
improving B2C segment stats quite notably.

 rivate VC funds were curtailing activity on a yoy
P
basis at all stages except start-up. Corporates
stepped up funding at the expansion stage appreciably, a result that can be called a breakthrough
and is tied much to Sberbank’s acquisition of telemedicine service DocDoc in a sizable deal. The main
investors (VC funds, corporates, HNWIs) fell in love
with the start-up stage, largely disregarding seed.

12

Venture Russia.
1H 2017: Results

PARTNERS

4

RESEARCH FOCUS:
STATS AND ANALYTICS

1H 2017 in numbers and facts
In the first six months of 2017, Russian venture market
players entertained reserved optimism. See below what
numbers and opinions say about that — bearing in mind,
though, that the trend won’t be fully perceived until
the end of this year, with the post-crisis and sanctions
problems persisting.
Important macroeconomic factors must be singled out
to see what still influences the venture market. First of all,
it’s soft monetary policy by both the Federal Reserve and
the European Central Bank; in Russia, it’s looking forward
to stemming the stagnation tide and to renewed economic
growth. The dollar/ruble rate is still volatile and no end
to commodities market stagnation is in sight. Notwithstanding all that, Russia’s VC market completed the first
half of the year in the black.

New players kept coming, and new venture funds
emerged. There were few government-controlled funds
that joined the fray in 1H 2017; there was high expectation, though, that more would come.
In our previous reports we metaphorically referred
to the year 2016 as “early spring” or “thaw”. The first six
months of 2017 saw the ice melting on high hopes that
the government and state-run corporate funds would
jump in and make it big. Saying adieu to the current market
cold is perhaps a privilege investors will only have later this
or even next year — provided that the government sector
does weigh in.
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Deals’ value and number of deals
VC Market Overview
134
262

116
101

221

110

109

54,3

213

90

193

81

85

84
69

164

182,7

ICO (3 deals), $m

80

Number of deals

137,9
52
43

85

62

76

103
64

28
34

1Q
2014

2Q
2014

3Q
2014

4Q
2014

1Q
2015

2Q
2015

3Q
2015

4Q
2015

1Q
2016

2Q
2016

28
3Q
2016

4Q
2016

Venture market exits in 1H 2017
Date Company

Investor

Deals’ value, $m

1Q
2017

2Q
2017

Exits table: comments
Amount, $m Stage

Jan

Onetwotrip

Vostok New Ventures

5.8

Feb

T&P

Alpina

Growth

Mar

AmberData

NMG

Growth

Mar

Fintender.ru

Amereus Group

Mar

Skypark CDN

G-Core

May

Am.ru

Mail.ru Group

May

DocDoc

Sberbank

Expansion

May

Ecombank

SKB-Bank

Startup

May

Exist.ru

Evgeniya Nazarova

May

Eagle Platform

Rambler&Co

Expansion

May

CDNvideo

Wangsu Science & Technology Co Ltd

Expansion

May

Plesk

Oakley Capital Private Equity III

May

ZakaZaka

Mail.ru Group

5

Expansion

Growth
Expansion

10

12.5

Expansion

Expansion

27.4

Mature

18

Mature

NB!: Despite the traditional
“secrecy” regarding exit gains,
we can still get the two important messages: 1) heavyweights
that are now the pillars of
the market (Mail.Ru, Sberbank,
Rambler & Co) were never far
away; 2) large foreign investors
did several deals, a phenomenon Russian companies like
Plesk or CDNvideo are not so
much used to yet. Please note
that the two Russian investees
are at their maturity stage
already.
1H 2017 ended on a relatively promising note, compared
to the same period in 2016.
The overall number of deals
was slightly lower (from
162 to 149), but in money
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terms, there was a dramatic rise from $98m in 1H
2016 to $321m in 1H 2017. Over the course of the six
months we saw variable dynamics, with January and
May 2017 making a splash, and a virtually lethargic February through April. In January, $82m worth of deals
were closed, and then $139m worth of deals in May —
in sharp contrast to January and May 2016 with their
$5m and $12m, respectively.
So, the reporting period can be generally referred
to as successful with a quite impressive 228% increase
in the overall deals’ value.
Investors were out of hiding. Following months of
waiting in the wings, they were now sensing signs of

economic growth. The economy was reported to have
grown by an annualized 2.5%, the best performance
since Q4 2013 that was followed by a serious slowdown and then recession, the longest in the past
20 years. The economy had apparently passed the resilience test, sending an encouraging signal to the venture market. That gave the expansion, start-up and
maturity stages a shot both quantitatively and in money terms. In 1H 2017, corporate deals backed the expansion stage, and venture funds lent a hand to startups. Seed-stage projects were shored up primarily
by angel investors, government agencies and corporations. The overall activity resulted in no real drop
in the number of deals across the stages in the first six
months of 2017.
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Market Structure: Stages
Venture deals numbers across the stages of development

21.0
4.0
44.0

43.0

  Maturity
Expansion
Growth
  Start-up

11.0
34.0

46.0

35.0

Seed

48.0

64,0
16.0
38,0

18,0

1H 2016

2H 2016

1H 2017
Source: RMG partners, RB partners

In stage-by-stage analysis, what”s worth noting is a discouraging market fall at the growth stage (both in numbers of deals and investment amounts), a decrease in numbers at the seed stage, and a lower overall deals” value for
maturity-stage projects.
Poor dynamics at the seed stage stemmed from a range
of non-investment activities we have not considered in our
statistics, which nonetheless cannot be completely over-

looked. These include government grants a wide variety of
federal and regional investment funds, agencies, etc. provide to support academic research and fledgling start-ups.
FRII (Internet Initiatives Development Fund) was routinely
active with at least 57 deals over the period. Some other
government entities, such as Moscow Seed Fund, Russia-Kazakhstan Nanotech Fund and Rosinfocominvest, also
reported individual transactions.
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Investor activity by stages, $m

72.0

No deals by investor syndications and exits included

1.1
42.8

Angel investors
Corporations

Govt funds
Funds

13.4

11.3

24.6

23.5

9.8

2.0
0.0
9.2

1H 2016

1H 2017

Seed

5.3
1.6
3.6
0.0
4.7

5.6
2.6
0.0
15.4

13.9

4.3
0.1
4.3
1H 2016

1H 2017

Start-up

13.4

0.6
0.0
32.6

24.6

9.8

2.0
0.0
9.2

1H 2016

44.5

1H 2017

Growth

1.2
27.0

1.6
3.6
0.0
4.7
1H 2016

1H 2017

Expansion
Source: RMG partners, RB partners

At the start-up and expansion stages, the market was
faring relatively well. The number of expansion-stage
deals more than doubled: 52 start-up stage transactions
vs. 22 in 1H 2016 (worth $143m and $54m, respectively).
The growth stage was lagging slightly behind both
in the number of deals and the overall investment
amount, shedding a modest $5m and five deals from
the 1H 2016 stats. These are the two stages investors are typically most fond of in Russia, so it’s critical
to have a clear picture there. We can see that although
the numbers are not so impressive yet, they have been
on the rise, a trend both the state and the market would
do good supporting. Also, this evidences the emergence
of a new group of pretty investable and fast-growing
young companies that kept on through a very challenging 2016 and even raised new funding rounds.

Little changed at the maturity stage, with funds playing
first fiddle and individual angel investors / corporation
soloing to their tune. The funds and angels dominated
the mid-stages, and corporates ran the show at the late
investment stages. Unfortunately, in the first six months
of this year private funds would tend to curtail investment in seed, growth and expansion stage projects compared to 1H 2016. Corporate investors, on the contrary,
showed increased activity at the later stages.
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Software & Internet B2B
Deal structure by sectors*, $m
Ads &
marketing
5.1

Deal structure by sectors*, number of deals

Other
6.6

Software
10

Software
38.8

Web services
8.7

Ads &
marketing
9

$98m

Management
& Optimization
16.1

72 deals
Management
& Optimization
9
HR
4

* Acquisitions / exits not included

Financial services
22.5

Other
36

Financial
services
4

Exits in 1H 2017
in Software & Internet B2B

Comments to the table

Company

Investor

Fintender.ru

Amereus Group

AmberData

NMG

Skypark CDN

G-Core

Ecombank

SKB-Bank

Eagle Platform

Rambler&Co

CDNvideo

Wangsu Science & Technology Co Ltd

Plesk

Oakley Capital Private Equity III

NB! Software and the Internet still win the hearts of
most investors in both B2B and B2C — and no change
is likely in a foreseeable future. Let’s take a closer look
at what concludes the top 5 leaders’ list. Quantitatively,
it’s fintech, a segment that was little more than a “cult”
du jour but is turning this year into a long-term and
fairly powerful trend. It will probably take full shape by
the end of this year. In other sectors, there was little
change in investor preferences — except perhaps a notable number of transactions in the HR segment which has
the potential to disrupt the market but has been languid
in the past few years in spite of that.
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Software & Internet B2С
Deal structure by sectors*, $m
Web services
6.6

Deal structure by sectors*, number of deals

Other
16.4

Transport
102.1

Other
20

E-commerce
14

Games
11.5
E-commerce
17.7

$195m

67 deals

Financial
services
20.0

Management
& Optimization
6

4
Internet
services

VR/AR
20.3

4
Games

Consumer
software
10

Platform
5
VR/AR
4

* Acquisitions / exits not included

Exits in 1H 2017
in Software & Internet B2C

Comments to the table

Company

Investor

OneTwoTrip

Vostok New Ventures

T&P

Alpina

Exist.ru

Evgeniya Nazarova

am.ru

Mail.Ru Group

ZakaZaka

Mail.Ru Group

DocDoc

Sberbank

NB! The B2C segment brought more interesting changes to analyze. First of all, it’s a long-awaited and very
positive upsurge in moneys coming into VR / AR deals,
position one and position two in investor preferences,
respectively. The trend has been getting stronger since
2015 already. The number of deals in these sectors,
though, was barely noticeable — except perhaps VR / AR
taking a fifth place. On the other hand, there appears
to be room for improvement in this area. In other sectors, there was little change in investor preferences.
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Market structure: Investors ($m, no exits)
Govt funds 1.20

Biotech
  Ind. tech

Business angels

8.29

Software & Internet B2B
Software & Internet B2C

Syndications

38.23

Corporations

49.25

223.48

Funds

Average deal’s value
by stages, $m

VC investment by rounds, 1H 2017
($m, no exits)

108.3

185
1H 2016

Govt funds

1H 2017

  Syndications
Angels
Corporations
Funds

36.7

35

32
20
0.1 0.1

0.5 0.5

0.6 0.5

Seed

Start-up

Growth

3.2 2.5

2.5 2.7
Expansion

Maturity

Total

Источник: RMG partners, RB partners

Seed

А

В

С+

Источник: RMG partners, RB partners
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Market structure: Segments ($m, no exits)
Transport

321

102.1

NB! There are several things to note here.
Biotech, an important segment the government has
spent years nurturing, fared relatively well.
The average deal’s value declined dramatically from
$108.3m in 1H 2016 to $36.7m in the first six months of
this year. It’s the lack of super-large deals that is partly
responsible for that.
Corporations have been increasingly noticeable
in the overall “investor parade,” with other statistics also
corroborating the obvious trend. Let’s hope it’s a good
start which won’t be undone by economic problems and
the corporation’s own unsuccessful investments (an
unlucky situation we have all seen in the past).

Financial
services

42.5

Software

38.8

VR/AR

20.4

Management
& Optimization

19.0
E-commerce

17.8

Satellites &
Space

16.7

Internet
services

15.3

Games

11.6

Ind. tech

7.4

Platforms

4.3

24.8
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Investment ideas: VR/AR
1H 2017 revealed a slow, yet fundamental increase
in investor interest in VR / AR, a sector that surely deserves special attention in this Report. So, an estimated $22.3m worth of deals in the field of virtual / augmented reality were closed in the first six months of
this year. The largest investment in the area came
into WayRay, a developer of holographic displays and
AR-based navigation solutions. The company raised
$18m in a B funding round from Alibaba Group to complete the development of an AR-enhanced automobile
infotainment system; China’s SAIC Motors is expected
to roll it out in its new cars in 2018 already.
NTechLab, a face recognition algorithm developer,
raised $1.5m from Impulse, a fund, and a group of
investors led by Alexander Provotorov, the first deputy
CEO of telecom Tele2.
Sberbank vice president Aleksei Mekhonoshin invested
$0.25m in a network of VR mini-parks by Arena Space.
The parks include a gaming VR module, virtual cinema
module, and a range of other attraction sights. The developer is hoping to complete this year with as many
as a hundred new sites launched across Europe and
the former Soviet Union.

FRII (Internet Initiatives Development Fund) was very
active in this market. For example, it shelled out around
$2.1m in May for Antilatency, the developer of a user
tracking system that is said to be able to predict object
positioning, thus offering a way of preventing imaging
latency in VR / AR headsets.
Altair Fulldome Cinema and Itorum MR, start-ups that
are now resident companies in FRII’s 12th acceleration
program, received $40,000 each. The former is offering hardware and content for portable VR-enabled
planetariums. The latter is the manufacturer of VR / AR
simulators for maintenance and repairs of mechanical
engineering products. Null Real, a participant of FRII’s
11th acceleration program, received the same amount
for its new VR attraction sight. The solution makes
it possible for the user to move freely in any location
and, in addition to VR glasses, offers extra equipment,
incl. vests and weapons, to emulate physical effects
in virtual reality.
1C, a large fintech company, invested €250,000 in Try.
Fit developing a solution to try on footwear in virtual
reality. A similar project, a virtual 3D try-on solution
called Dressformer, raised an unspecified amount
of money from Sergei Plastinin who used to chair
the board of director at Wimm-Bill-Dann, a sizable Russian soft drink and dairy product manufacturer.
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Deals dynamics
The global venture market has incessantly been setting
sights on new horizons and growing new tech giant.
In the past 12‑to-18 months, though, it was sort of letting
off steam. In 1H 2017 there was a substantial 4,000 drop
in the number of deals in a yoy comparison, causing
the market to shrink by a quite noticeable $14bn. However, comparing a most discouraging 2H 2016 to the first six
months of this year shows a clearly upward trend. The Russian market, accounting for less than 1% of the global
market, is obviously following the trend.
1H 2017 was burgeoning with new deep-pocket exits that
are reported to have tripled in money terms from the entire 2016 statistics — although staying within the same

Global deals: dynamics (no exits)

1H 2016 range in the number of deals.
Global investors have been cautious with venture investing risks swelling. Many mature businesses have been
proven overvalued, and sniffing out a future “star” from
among start-ups is getting increasingly costly.
The structure of deals in the global market is basically
invariable; the only developments that apparently stand
out are a certain increase in investors’ love for the B2C
segment (13.7% to 18.9% yoy) and investors growing
a little colder to IT (from over 50% in 1H 2016 to 47.7%
in the first six months of this year).

Global exits: dynamics

  Deals’ value, $ Billion

  Number of deals, thous.

99
91

87
73

57
51

15

41
13
11

1H 2016

2H 2016

1H 2017

18
1H 2016

3
2H 2016

1H 2017
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Global market structure: Deals by rounds
There were no appreciable ups and downs in global investor preferences in the reporting period. In the West,
the venture market has historically had a balanced investor structure — unlike Russia that shows notable investment amount volatility at each stage of investing. As you
may have already noticed, the overall deals’ value at any
given stage may vary dramatically between two half-year
intervals in Russia.

Analysts emphasize that the global market has seen
a decrease in the number of those investing in the later
stages. The trend is not indicated in the below diagrams,
though. Corporations have always played a significant
role; in the reporting period they were behind more than
80% of the deals indicated.

Global structure: Deals by sectors in 1H 2016

Global structure: Deals by sectors in 1H 2017

IT
54.27%

Biotech
13.73%

IT
47.69%

B2C
18.85%
Biotech нологии
18.57%

B2C
10.89%

$87bn

Materials
& resources
0.48%

$73bn

Finance
10.57%

Energy
1.71%

B2B
8.35%

Materials
& resources
0.60%

B2B
10.10%

Energy
1.59%

Finance
2.60%

Global structure: Deals by rounds in 1H 2016

Global structure: Deals by rounds in 1H 2017

Series D+
31.92%

Series D+
32.04%

Seed
5.19%
Series C
16.86%

Series B
27.82%

$87bn

Series A
18.21%

Seed
4.67%

Series B
23.48%

$73bn

Series A
23.07%

Series C
16.74%
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European deals: Structure
Europe is hardly a global venture leader. With the U. S.
accounting for more than 50% and China coming
on the heels of the leader with 25%, Europe is but a modest part of it. Russia is evolving in the European economic context; Russian funds are actively on the lookout for
companies there.

So, it’s worth knowing for us what’s going on in this part
of the world.

European deals: dynamics
(no exits)

European exits: dynamics

  Deals’ value, $ Billion

Number of deals

2011
7.94
1663
6.61
6.09

6.14
5.36
1244

211

201
3.44
157

1H 2016

2H 2016

1H 2017

1H 2016

2H 2016

1H 2017
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The list of Europe’s investment leaders changes little from
year to year. In the first six months of this year, the UK and
Ireland were on top, showing a 4% rise (which is partly
because the English law suits many players). Germany,
Switzerland and Austria became a strong magnet for
investors, outshining France, the Benelux countries and
Scandinavia in this role. That said, it’s too early to refer
to changes as radical ones; German deals grew less than
3% in 1H 2017 yoy.

The structure of deals by number in specific segments
barely changed between 1H 2016 and 1H 2017. Software
projects remained a Holy Grail for investors; investments
in the segment grew by 7.1%. Biotech/medicine and
commercial services followed on the list of investor preferences, showing a negligible less than 1% growth from
1H 2016. Investors looked a bit halfheartedly at consumer
goods and entertainment projects in the reporting period,
but a modest 2.2% drop was hardly a trend.

European structure: Deals by regions in 1H 2016, numbers

European structure: Deals by regions in 1H 2017, numbers

Southern Europe
186

UK /
Ireland
698

Central &
Eastern
Europe
149

Germany,
Austria,
Switzerland
293

Northern
Europe
325

Northern
Europe
167

Southern
Europe
94

Central &
Eastern
Europe
77

UK /
Ireland
481

2011

1244

France /
Benelux
360

France /
Benelux
209

Germany,
Austria,
Switzerland
216
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Statistics by investment value showed a stronger
dynamics than those by number of deals across
the sectors. We can see investments rechanneled from
biotech and other segments into software projects.
It’s worth mentioning that investors were quite fo-

cused backing specific segments, with investments
in the “Other” category shrinking to just 16.7%.

European structure: Deals by sectors in 1H 2016, numbers

European structure: Deals by sectors in 1H 2017, numbers

Software
826

Software
826

Biotech. medicine
250

2011

These are the trends that steered global and European
investors in their decisions in 1H 2017.

Biotech. medicine
250

Commercial
services
195

Commercial
services
195

Consumer goods,
entertainment
121

Consumer goods,
entertainment
121

Media
91

Media
91

Hardware
62

Hardware
62

Energy
38

Other
428

1244

Energy
38

Other
428

European structure: Deals by sectors in 1H 2016

European structure: Deals by sectors in 1H 2017

Software
2.17

Software
3.18

Biotech. medicine
1.54

Biotech. medicine
1.27
Consumer goods,
entertainment
0.33

€6.09bn
Other
1.29
Energy
0.12
Media
0.12

Commercial
services
0.40
Consumer goods,
entertainment
0.32
Hardware
0.13

€6.61bn

Other
1.10

Commercial
services
0.32

Hardware
0.21

Energy
0.03

Media
0.15
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RUSSIA: CONCLUSIONS

 H 2017 didn’t lose optimism it had found last year:
1
the number of deals barely changed yoy (down
to 149 from 166), while in money terms, the investment really swelled from $98m to $321m.

 reduction of the number of deals at the early seed
A
and growth stages looked alarming. However, it was
partly offset by an upsurge in deals at the expansion
and maturity stages. The overall investment value did
well, showing growth at the start-up and expansion
stages.

 he software and Internet segments still attracted
T
the most investment, signaling no dramatic change
in the market structure for years to come. Even so,
investors were also setting sights on industrial tech
and especially blockchain, galvanized by an unprecedented rise in cryptocurrencies rates and an obvious
interest from government and corporate investors.

 n appreciable investment growth propped up
A
the expansion stage, which helped the market complete the first six months with decent enough results.

 overnment funders were trimming down investG
ment, while rechanneling what was left into the startup stage, a move that chipped away at the overall
VC market results. Nonetheless, we’re expecting an
upward trend with what appears to be a renewed
interest in venture deals from government agencies
and officials over the next year.

 e witnessed a habitual furor in the e-commerce
W
and software sectors in both B2B and B2C. Service
start-ups led the pack in 1H 2017. Private VCs’ focus
on the start-up stage came as no surprise. Start-up
was the only stage to feel a yoy increase in the funds’
affection. At the expansion stage, corporations
played first fiddle. Angel investors were somewhat
languid at the later stages — a short-lived anomaly,
perhaps.

 he B2C segment saw a reshuffle in leadership, too.
T
One of Russia’s most mature venture segments,
transport, grew quite expectedly, fueled by an individual sizable Rutaxi / Fasten merger. Whether it’s an
episode or emerging trend has yet to be seen.
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В

efore we conclude the Report, please take a
look at what market players believe. The information below is expected to show investor sentiments. For the survey, we picked for polling
ten venture funds that have been active in the
past three years. Here’s what venture capitalists think of the fundamental trends and fleeting moments
from the first six months of this year—in an impersonal but
full form.

How many deals did you do in 1H 2017?
Number of deals

Number of funds

How much money (approximately)
did you invest in 1H 2017?
$m

Number of funds

<1

2

3–5

4

>5

2

No deals / no answer

2

Ehat’s your opinion about the impact Russia’s
new government Internet controls have had on
the VC market?
1 — negatively, 10 — positively

2

4

No answer

2

3

2

3 points

1

4

1

4 points

1

5

1

7 points

4

6

1

9 points

1

None

1

10 points

1

What’s your opinion about the impact Russia’s
new joint funds with state development
agencies have had on the VC market?
1 — отрицательно, 10 — положительно

What trend/event influenced Russia’s VC market
most of all in 1H 2017?
No answer

1

3 points

1

Blockchain

2

4 points

2

Mining / cryptocurrency

1

6 points

2

Large deals by the majors

3

7 points

2

ICO

1

8 points

2

Family offices activity

1

10 points

1

Yandex/Uber deal

1
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What segments appear most interesting when
facilitated by blockchain tech solutions?

Is investing in a cryptoproject or participating
in an ICO part of your plans for the next year?

Нет ответа

2

Yes

4

Financial and payment systems

4

No

3

Legal services;
document processing

2

Perhaps

2

B2B

1

No answer

1

Security

1

Fundraising

1

What technology is most overvalued
in the market, in your opinion (mark one)?

Government sector

2

VR

3

Blockchain infrastructure

1

Drones

1

Bitcoin

1

Blockchain

2

AI

1

ICO

1

No answer

2

What sectors or technologies are most
investable in 2017-2018, to your mind?
Deep learning

1

Biotech

1

AI

3

Industrial technology

3

Fintech

1

Blockchain

1

Marketplaces

1

IoT

2

Cyber-security

1

B2B / Corporate software

4

AR / VR

2

As we can see, the survey results generally support
the key findings from our study. Below are the main
conclusions we can draw based on the answers
above:
Even active funds slowed down, doing 2–3 deals
worth anything between $3m and $5m on average.
Hardly a depression, of course, but a 4–6 deals per
year per fund forecast is no recovery, either.
Basically all the funds polled stick firmly
to the A stage of investing, which might be called
a plus for the market and a window of opportunities
for quality start-ups to get the attention of quality
investors.
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The VCs entertain reserved optimism regarding
the attempts by the government to give impetus
to the market, including the creation of joint funds
and the exertion to revitalize the corporate funds
situation. In fact, that the venture capitalists are
aware of both developments is a positive case per se.
Those polled were almost unanimous referring
to the fintech trends (cryptocurrencies, ICOs) as
the most notable development, followed in a “significance” ranking by conspicuous deals IT corporations, primarily Mail.Ru Group, did in the first six
months of this year.

Blockchain is a hot topic du jour, and the VCs envision wide applications for the technology. In addition, they add VR / AR and fintech to their list of
the most promising technologies.
Ironically, it’s precisely these tech areas that
the fund representatives consider most overvalued.
For example, the ICO is on their “too inflated” list,
and yet half of the funds view the ICO as a potential
positive tool for fundraising.
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Expert opinion:
Alexander Nektorov (Nektorov, Saveliev & Partners)

P

A rise in the market for cryptocurrencies and
initial coin offerings has been one of the hypes
in 2017. The market players though still have
trouble defining whether it’s a positive or
negative trend. To assess the legal aspects of
the problem, the toughest nut to crack here,
we asked an expert for clarification.

Alexander Nektorov, the managing partner at law firm
Nektorov, Saveliev & Partners (NSP) that specializes
in such deals, talked to us about the scale, profitability,
risks and prospects of such projects.
1H 2017 saw a real flood of deals in the ICO market.
Why?
Back in 2016, ICOs helped projects raise $222m;
in the first six months of this year, it was already
$1.2+bn. There are certain factors that drive the offerings, such as flexibility, no convoluted regulatory hurdles
and ease to implement; project developers do not have
to sell their shares and personally interact with investors — a far cry from venture investing where personal
discussions with investors are a must.
Is this fine for investors in cryptoprojects?
Today, investors are after fast yield within a short period
of time. There are projects that grow by hundred and even
thousand plus percent within a couple months. No venture
deal gives you such a dynamic. What investors are also after is liquidity. You can hardly find any in a venture project,
while an ICO gives you at least an air of being liquid.

The growth has been driven by some countries’ decision to legalize cryptocurrency-based operations. That
is bringing into the “crypto” a range of professional
players and corporations, good company for today’s
evangelists and geeks. With all that put together, project owners who are preparing for an ICO tend to develop overblown expectations regarding the valuation of
their business, sometimes anything in the tens of millions of dollars for next to nothing. With a conventional
VC fund, they would have to scramble for a few hundred
thousand.

Is the kind of profitability here to stay?
The market will correct itself. ICOs swell on the soaring
price of a cryptocurrency, especially the bitcoin and
the Etherium.

How would you evaluate investors who participate
in ICOs today?
They come within two categories.
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Number 1 seeks speculative deals exclusively; such investors are after fast profits and tolerate high risks. They
dominate the market.

since we talk about projects of manifestly exterritorial
nature. For example, the American or British legal system could be used.

In fact, they do not care what project to invest in particularly.

What is in store for the ICO market in the future,
to your mind?

There are investors with specific knowledge of projects
who look for specific technologies. But they are a minority.

I firmly believe the market will fix itself, but normal
projects will survive. Regulators will soon issue normative documents the market won’t be able to ignore —
the way it does today with the existing regulation.

Your opinion about the quality of cryptoprojects?
Several hundred projects had their ICOs in 1H 2017,
according to stats. Some of those were good ones.
The most were either immature ideas with weak teams
or fraudulent schemes. The latter have the potential
to denigrate the market as a whole. In many cases
a project team is obviously incapable of doing the project but hopes solely to ride on the media buildup around
the ICO.
How do investors confirm their rights to participate
in an ICO?
Projects that are putting together an ICO sell tokens
and prepare a white paper, a marketing document that
is an iteration of a prospectus with ideas and token
holder rights fully described. There’s also a token sale
agreement, a sort of offer to an investor by the issuer.
So, the investor buys tokens and agrees to the offer,
which results in an electronic contract. There’s a serious
problem here: no one ever reads these documents, and
therefore in 99% of instances the investor will learn ex
post facto that he has no rights whatsoever and the investee owes him nothing.
Is there any legal bond between a project and an investor?
Yes, it emerges, and may help press charges against ICO
scams. In a future, when professionals come to set rules,
there may be syndicated lawsuits against ICO initiators
in situations where white paper content runs counter
to reality. To do so, any jurisdiction can be referred to,

“The cryptomarket
is a new magnet for
professional players and
corporations, not only
evangelists and geeks”
Many have a false impression that there’s no regulation
at all. Not true. There are general guidelines in securities
and tax laws, and in anti money laundering provisions.
There’s criminal law, and there’s civil law. So, it’s incorrect to say there’s no regulation.
The ICO is an international project worth promoting
globally. If you enter the U. S. market, American law will
apply, Chinese law in China, and in Europe the laws of
the EU and a host European country.
What jurisdictions do ICO initiators typically use?
All jurisdictions ICO initiators can access come within
three types: offshore, onshore (like the canton of Zug
in Switzerland, Luxembourg and Singapore), and mixed.
Many register their companies in Singapore or Switzerland — typically giving no thought to tax aspects at all,
unfortunately.
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Entrepreneurs raise millions and tens of millions of dollars worth of cryptocurrency and fancy this is not considered revenue and no tax must be paid. Even the current
Russian law, where no concept of cryptocurrency is mentioned, compels tax payment. According to Art. 128 of
Russia’s Civil Code, a cryptoasset can be described as
“other property” and is taxable.

There are countries that have made cryptocurrencies legal and equal to their national legal tender. For example,
in Japan bitcoin-based settlements are completely legal.
My professional dream is to have an ICO put together
in Russia under Russian law. Unfortunately, I currently
have to do that in foreign jurisdictions. Risks are still too
high.

What do the regulators do?
The regulators monitor the cryptomarket and issue information letters to warn against any breach of the current
legislation. For example, on July 25, 2017 the Security
Exchange Commission in the U. S. issued such a warning,
followed by the watchdogs in Singapore, Hong Kong,
Canada and Australia. China took a tough stance and
announced a temporary ban on ICOs until proper regulation is adopted. I can envision regulatory problems
in the future for many ICO projects.
Unfortunately, in Russia the ICO boom coincided with
a long build-up to the 2018 presidential election. That
causes the government to be wary and just watch — but
watch in a hampering manner, preventing the cryptocurrency from actively integrating in the economy. Government officials forecast a range of frightful scenarios,
including the mass involvement of many populations
in the “crypto” and huge losses of income to the volatility of the market as a result, as well as certain likelihood
that the crypto-paranoia will start siphoning funds from
the real economy and bank deposits to fuel high-risk
ICOs.
Some believe putting a lid on the whole thing would be
worthwhile.

I feel that Russia is losing rather than gaining by procrastinating with domestic ICO regulation. With rules firmly
set we could expect a flood of cryptoinvestment in Russia.
How many Russians are there among ICO initiators and
investors?
The Chinese and the Americans are in the lead. Russian
investors typically account for 2–3%, 10–15% at most.
On the other hand, Russia is a global leader in the cryptocurrency market by the number of ICOs; Russians are
welcome to any team putting together an ICO.
Many key names in this market are associated with Russia, including Vitaliy Buterin (the creator of the Etherium)
or Alexander Ivanov (the founder of Waves). So, Russia
can be referred to as a leader.
What’s your view of the future of cryptoinvestment?
Thus far, ICO projects have been “competing for breathing space” with the venture market. I think the ICO
is here to stay, and will live in a regulated environment
to act as a fundraising mechanism next to banking
credit, crowdfunding, venture capital, private equity, and
the IPO.

I think most realize it’s physically impossible to outlaw
the technology. Rules must be introduced instead. If
they are too tough, entrepreneurs will leave Russia and
do projects, perhaps successful, abroad. Another way
is making a safe haven here with mild regulation and
a set of transparent and fair rules. On the one hand, this
could heighten risks for the financial system; on the other hand, this could help develop a new digital economy,
and the state could make money in it.
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METHODOLOGY

I

n this Report, we used methodological recommendations that have been put together by
the Russian Venture Capital Association (RVCA)
and domestic venture capitalists. The “venture
investment” term describes an investment of
up to $100m (at an official ruble/dollar rate
current at the time of writing) in risky technology
projects that promise an IRR of at least 15%.

“Investment” is referred to as a purchase of a shareholding or charter capital in a privately-held legal entity
and / or access to a convertible loan under various payback terms. An investment can come from both funds
(as legal entities under Russian or foreign jurisdiction
possessing enough capital from one or more sources
to invest in privately held companies and promoting
themselves as such in the market) and private individuals / groups of such individuals.
When assessing volumes and dynamics for Russia’s VC
market, we exclusively took into account venture investments in companies that predominantly operate in Russia. Deals involving Russian investors and investment
recipients that are focused on markets beyond Russia
were not considered in this Report as contributors
to the overall value of Russia’s VC market.
Investment-related information used in this Report
is first and foremost the information that became publicly open through the media, blogs, corporate websites,
public presentations and start-up databases. In any other
instance, we contact a newsmaker, or source, for confirmation.
Describing “corporations” in this Report, we refer to corporate funds whose capital comes from corporate founder’s internal sources and whose investment activity is not
limited to exclusively supporting affiliated companies.

As an exception, we might consider deals
with a bigger price tag if investees are
innovative high-tech companies.

Analyzing the overall value of Russia’s VC market, we did
not consider exits and investments in market infrastructure. Token placements (ICOs) were also singled out for
separate analysis. “Investment in market infrastructure”
is referred to as investment in venture funds, business
incubators, accelerator programs, technoparks and
other institutions that operate in the VC market but are
not venture companies. When assessing the VC market,
we also took into account grants and investment loans.
While a grant is a gratis subsidy for R&D, we did consider
them as contributions, alongside repayable investments,
to the development of commercially driven venture
projects.
“Seed” is the very first round of investment when a developer raises funds to set up a company.
“Rounds A, B, C, etc.” are later stage rounds to raise additional funding.
The letter “A” indicates a round that immediately follows
seed; “B” means next one, etc. Beyond C, “C+” is used
to designate further rounds.
“Exit” is referred to as a special type of deal which
results in no additional investment in a project; instead,
one or more shareholders sell their stakes to a strategic
investor or in an IPO.

42

Venture Russia.
1H 2017: Results

PARTNERS

METHODOLOGY

For the purposes of this Report, four venture project
development stages are singled out:
 eed, when a project exists on paper
S
or in labs only.

For the purposes of this Report, all venture projects
come within seven sectors, including Biotech, Industrial
Tech, Computer Tech & Equipment, Other Tech, Software
& Internet B2B, Software & Internet B2C, and Other IT.
The first four form the Technology macrosector, and the
rest form the IT macrosector.

 tart-up, with a legal entity being set up or already
S
operational in its infancy, no sales achieved.

BIOTECH: projects in the field of healthcare, pharma,
diagnostics and medical equipment.

 rowth, when new production begins, a product
G
is being marketed; initial small sales done.

INDUSTRIAL TECH: laser, energy-related, space, robotics, environmental protection and other technologies for
use in industry.

 xpansion, with a boost in output and sales, an inE
crease in market share and office space, etc.

COMPUTER TECH & EQUIPMENT: telecom, data storage, mobile tech, computer hardware.
SOFTWARE & INTERNET B2B: apps and web-based
services with legal entities as customers. This subsector
includes, among other things, business management and
marketing solutions and IT product development.
SOFTWARE & INTERNET B2C: apps and web-based
services with individuals as customers. This subsector
includes e-commerce, content providing, search, consumer finance, education, games, social networks and other
consumer-focused services.

The Deals List is based on information published in media reports, open databases (Rusbase, AngelList and others), as
well as on proprietary information from RMG Partners. The date of a deal indicated in the appended Table is the date of
a deal announcement in the media, the blogosphere or company reports, unless the other is specified. The deal value is
exactly the publicly announced investment amount for a project, including investment amounts to come; no payment
division by tranches or other transaction closing particulars are considered. Deals involving project loans (a frequent case
with government institutions) and subsidies (government procurement contracts) for R&D and product commercialization
are considered like any other investments in projects.
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TERMINOLOGY

Development stages for an investable start-up:

Venture investment stages:

Seed
An early development stage between the formulation of
an idea and the building of a team, new hypotheses verification, and the start of commercial activity.

SEED
Roughly corresponds to the project development stages
from seed through growth. Investment amounts vary
between $100K and $1m.

Start-up
An early development stage, at which a company begins
ongoing and full-fledged commercial activity with sales
proceeds and plans for growth.

A
Roughly corresponds to the expansion and maturity
project development stages. Investment amounts vary
between $1m and $3-4m (in the Russian VC market).

Growth
A hyperactive company development stage, when commercial hypotheses are corroborated and the business
needs external funding for explosive growth.

B
Roughly corresponds to the maturity project development stage and beyond. The average deal value in the
Russian VC market ranges from $4m to $7-8m.

Expansion
A hyperactive company development stage, when the
company steps up business and enters into new markets.

C
The average deal value ranges from $8m to $25-30m.

Maturity
A stage of sustained and unremitting growth—less
dynamic, perhaps, than at the previous stages, which
reduces investment risks considerably.

EXIT
At this stage, a publicly traded company is established
through the selling of an investor’s shareholding to another strategic investor in an M&A deal, through an IPO,
or through management buyout.
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In 2017, RMG Partners joined
forces with RB Partners to step up
investment and M&A activity.

RB Partners

RMG Partners

An international group of companies, set up in 2004 to
focus on investment and banking services for Russian
and international midcap companies. Since 2004, RB
Partners has successfully completed more than 80 M&A
preparation and support projects worth a total of over
$2.5bn. In 2010, RB Partners joined the international Globalscope M&A Association (www.globalscopepartners.
com) with a membership of more than 50 investment
consultancies in 41 countries with special focus on M&A’s
and corporate finance.

In the market since 1993. Company specialists help
increase customers’ corporate value and investability.
Working with fast-growing companies in need of evaluation and fundraising, the company comes up with
business development strategies and identifies future
growth drivers.
The company provides operational support and pre-investment services, and helps look for international partners and streamline capital transactions.
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NAIMA

National Alternative Investment Management Association (NAIMA) is a not-forprofit partnership that aims to promote the values of PE and VC investing, help
shape a favorable legal environment and bring capital into Russia, and to promote
Russia’s investment markets internationally. RB Partners is one of the Association’s
most active participants.
Other NAIMA members:
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CONTACT INFORMATION

Moscow
2 Smolensky Blvd
119034
St. Petersburg
15 Chapayeva St.
197101

© 2017 RB Partners
www.rbpartners.ru

Arseniy Dabbakh
Partner
Mob: +7 (903) 596‑37‑92
Tel: +7 (495) 726‑59‑17
DabbakhAD@rbpartners.ru
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